Pre-Qualifying : Reference Sheet

Quick Reference: Pre-Qualifying for Advanced Tax & Wealth Strategies
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Ildeal Client Snapshot

o Business owner

o Income: $300K-S1M+

« Paying $100K+ in taxes

o Consistent or growing income

» Already using basic strategies

« Wants tax reduction + retirement income

Trigger Statements (Listen For)

“I feel like I’'m getting crushed on taxes”
e “I'don’t know where to put extra cash”
o “l want to retire earlier”
o “l want more predictable income later”
e “I'mnot sure I’'m doing everything | can”

Core Positioning

“Redirect taxes - Build long-term wealth - Create predictable retirement income”



5 Key Questions

Income consistency over last 2—3 years?
Estimated annual tax burden?

Maxing out current strategies?

Excess cash flow available?

Retirement goal: lump sum or income?
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Green Lights (Move Forward)

» High and stable income

« High tax burden

« Motivated to reduce taxes
« Has excess cash

« Values long-term planning

Yellow Flags (Proceed Carefully)

« Unstable income

« Low profitability

« Not maxing basic strategies
o Cash flow constraints

Red Flags (Do Not Refer Yet)

e Income < $200K

« No tax burden concern

« Early-stage business volatility

« Resistance to long-term commitments



Simple Transition Line

“There are some advanced strategies designed specifically for business owners in your position—would
you be open to exploring what that could look like?”

Specialist Handoff Info
Provide:

o Income estimate (2 years)
o Entity type

o Number of employees

« Owner age(s)

o Current contributions

Advisor Follow-Up
After intro call:

“What stood out to you?”
“Does this align with your goals?”
« Help guide decision

One-Line Hook

“If you could legally redirect a significant portion of your tax bill into something that builds long-term
income—would you want to see how that works?”



The information presented in this material is for informational and educational purposes only and should not be construed as tax, legal, or investment
advice. Any discussion of tax strategies, retirement planning, or wealth-building concepts is general in nature and may not be appropriate for your
individual circumstances.

All strategies referenced, including those involving advanced retirement planning or defined benefit structures, are subject to eligibility requirements,
regulatory guidelines, and individual financial considerations. Outcomes will vary based on factors including income, age, business structure, contribution
levels, and market performance.

Nothing contained herein should be interpreted as a guarantee of future results, tax savings, or investment performance. Examples and case studies are
hypothetical or illustrative in nature and are provided solely to demonstrate potential concepts. They do not reflect the experience of any specific
individual and are not a promise or representation of similar outcomes.

Implementation of any strategy should be done in coordination with qualified professionals, including your CPA, tax advisor, attorney, and financial
advisor. We do not provide legal or tax advice unless explicitly engaged to do so under a separate written agreement.

Any references to potential tax savings represent estimates only and are subject to change based on current tax laws, which may be amended or updated
in the future.

If compensation or referral arrangements exist with third-party providers, such relationships will be disclosed as required. Such arrangements may create
a financial incentive.

By engaging with this material, you acknowledge that you are responsible for consulting with your own advisors before making any financial decisions.
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